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Cautionary Statements

Forward-Looking Information

Certain statements contained herein constitute ñforward-looking statementsòwhich reflect the current expectations of management
regarding the Companyôsfuture growth, results of operations, performance, business prospects and opportunities based on
information currently available to it. Wherever possible, words such as ñmayò,ñwouldò,ñcouldò,ñwillò,ñanticipateò,ñbelieveò,ñplanò,
ñexpectò,ñintendò,ñestimateò,ñaimò,ñendeavoròand similar expressions have been used to identify these forward-looking
statements. These statements reflect managementôscurrent beliefs with respect to future events and are based on information
currently available to management. Forward-looking statements involve significant known and unknown risks, uncertainties and
assumptions. Many factors could cause actual results, performance or achievements to be materially different from any future
results, performance or achievements that may be expressed or implied by such forward-looking statements, including, without
limitation, those listed in the ñRiskFactorsòsection of the companyôspublic filings. Should one or more of these risks or
uncertainties materialize, or should assumptions underlying the forward-looking statements prove incorrect, actual results,
performance or achievements could vary materially from those expressed or implied by the forward-looking statements. These
factors should be considered carefully and prospective investors should not place undue reliance on the forward-looking
statements. Although the forward-looking statements contained herein are based upon what management currently believes to be
reasonable assumptions, there can be no assurance that actual results, performance or achievements will be consistent with the
forward-looking statements. Forward-looking statements are made as of the date hereof and Orbit Garant may not, and does not
assume any obligation to, update or revise these forward-looking statements other than as specifically required by applicable law.
For more information concerning the Companyôsrisks and uncertainties, please refer to the latest Annual Information Form which
is available on www.sedar.com.

Non-IFRS Measures

This presentation makes reference to certain non-IFRS measures, including EBITDA and Adjusted Gross Margin, that do not
have standardized meanings prescribed by IFRS and could be calculated differently by other companies. The Company believes
that these measures, when presented in conjunction with comparable IFRS financial measures, are useful to investors and other
readers because the information is an appropriate measure to evaluate the Companyôsoperating performance. Internally, the
Company uses this non-IFRS financial information as an indicator of business performance. These measures are provided for
information purposes, in addition to, and not as a substitute for, measures of financial performance prepared in accordance with
IFRS. EBITDA is defined as net earnings (loss) before interest, taxes, depreciation and amortization. Adjusted gross margin is
defined as contract revenue less operating costs. Operating expenses comprise material and service expenses, personnel
expenses, other operating expenses, excluding depreciation. Please refer to reconciliation in Appendix.
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Capital Market Profile
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Recent close (November 15, 2018): $1.85

52-week high / low:  $2.69 / $1.81

Market Cap: ~$68 million

Shares Outstanding: 37,008,756

Fully Diluted: 39,505,256

Institutional / retail:  ~ 40% / 60% (float) 

Insiders own approximately 30% of shares outstanding

TSX: OGD 

Analyst 

Coverage:



ÅLong-established, leading Canadian-based mineral driller

ÅFocus on continuous innovation 

ÅExpertise in specialized drilling / senior management field experience   

ÅVertically-integrated manufacturing subsidiary

ÅStrong health & safety / driller training programs

ÅLong-standing customer relationships

ÅGrowing presence in strategic international markets

ÅSound balance sheet

Company Overview

Well positioned to continue building market share
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Company Overview
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Å 1,300 employees /  235 drill rigs

Å Head office: Val-dôOr, Quebec

Å Regional offices: Sudbury, ON, Moncton, NB, Chile, 

Ghana, Burkina Faso, Peru & Guyana  

Å Current field operations: Canada, Burkina Faso, 

Chile, Ghana & Guyana

Head office Regional offices Field operations

Val-dôOr

Santiago

Burkina Faso



Market Position (by % of revenue*)

TSX: OGD 6*For the three months ended September 30, 2018.
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Drilling Activity

Underground

Surface

36%

64%

Resource Exposure

Base Metals /
Other

Gold 66%

34%

Drilling Services

Specialized

Conventional

22%
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Customers

Juniors
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Intermediates

22%

78%

Regions

International

Canada

Diversified revenue mix



Drilling Services & Expertise 
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Surface

Å Standard diamond coring 

/ core rod

Å Standard / reverse 

circulation (deep hole)

Å AWL - PWL calibre

Å Geotechnical drilling

Å Directional core drilling

Underground Specialized Drilling

Å Standard rod / core rod

Å AWL - HWL calibre

Å Geotechnical drilling

Å Directional core drilling

Drilling projects that are in 

remote locations or, 

because of the scope, 

complexity or technical 

nature of the work, cannot 

be undertaken by smaller 

conventional drilling 

companies

Expertise in specialized drilling



Vertical Integration / Health & Safety / Driller Training
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Å Vertically integrated manufacturing subsidiary, Soudure

Royale, provides competitive advantage

ï Ability to design and manufacture custom drill rigs and equipment for 

customers at a competitive cost with faster delivery

ï Key to continuous innovation (e.g. computerized control and monitoring 

technology) 

ï In-house drill rig maintenance / modifications supports optimum utilization 

rates and performance   

Å Health & Safety and Environmental practices align with, or 

exceed, the strict requirements of senior mining companies 

Å Driller training school in Val-dôOr 

Å Ongoing training for new technologies, techniques and 

safety / environmental standards 

Superior customer value



Competitive differentiation through innovation

Greater accuracy

Improved productivity (+30%) 

Fewer consumables 

Rig components last longer

Easier to train personnel  

Performance Highlights

Real-time, remote monitoring 

of drilling progress

Ability to view core samples remotely

Additional Feature Benefits for 

Customers

Continuous Innovation

Computerized Monitoring and Control



ÅComputerized underground drill rigs 

o YU 615 (1st generation)

o YU 1800 (2nd generation) 

o YU 1000 (next generation)

ÅYU 1800 custom designed and manufactured for specialized 

drilling project with Anglo American in Chile  

o YU 1800 can drill deeper, with larger diameters and perform ñup 

holesò 

Continuous Innovation 

Responding to customer needs

Competitive differentiation through innovation

ÅYU 1000 includes next generation mobile handling system 

ÅSpecialized drilling contracts are typically higher margin 

and for longer terms

10TSX: OGD

YU 1800

YU 615

YU 1000



Strong Customer Relationships
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Core strengths support long-term customer relationships



Expanding International Growth Platform
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Largest producer of copper in the 

world and 5th largest producer of 

non-ferrous metals

Commenced first project in Q2 

FY2015 (copper, underground and 

surface drilling). Initiated two new 

projects in Q2 FY2017, one new 

project in Q2 FY2018

Acquisition of Captagua in Chile 

created South American growth 

platform 

Regional offices established in 

Guyana and Peru; current field 

operations in Guyana with four new 

projects initiated in FY 2018

Chile 

Active in Ghana and Burkina Faso 

(2nd and 4th largest producers of 

gold in Africa)

A highly prospective, historically 

under-explored region currently 

receiving significant investment 

from the gold mining sector

Acquisition of the drilling business 

of Projet Production International 

strengthens growth platform

New project commenced in Q2 

FY2018 in Ghana / Two new 

projects commenced in Q4 FY2018 

in Burkina Faso

West Africa

Orbit Garant generated 30% of revenue from 

international projects in fiscal 2018



OGD Chile

Å Operating subsidiary established in Chile 

(FY2013)

ï First customer: Codelco

Å Acquisition of Capatgua in (FY2016)

ï $2.1 million purchase price and assumption of $2.2 

million in debt 

ï 17 surface drill rigs / 50-year operating history

ï Strong platform for growth in Chile and broader 

South American market with combined surface and 

underground drilling expertise

2.9

15.1

25.9

41.6

2015 2016 2017 2018

Years ended June 30th

OGD Chile revenue growth ($ millions)



West Africa

Å Operating subsidiaries established in Ghana 

(FY2015) and Burkina Faso (FY2016)

Å Acquisition of the drilling business of Projet 

Production International in Burkina Faso 

(Q1 FY2019)

ï $6.4 million purchase price ($5.15 million cash / $1.25 

million in commons shares) 

ï 13 surface drill rigs, support equipment, existing 

customer contracts, 100 new employees

ï Acquisition expected to add $12 million in incremental 

revenue and generate positive cash flow and 

earnings for FY2019

ï South American growth strategy now being applied in 

West Africa  

ï Strong platform for growth in Burkina Faso and 

broader West African market with combined surface and 

underground drilling expertise



Declining Global Gold Discoveries
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Global Gold Discoveries vs. Exploration Spending, 1990 -2017
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Gold in major discoveries Gold Exploration Budgets

Projected new gold in major discoveries Gold Price

ÅGold discovery rates down significantly in last decade despite historically high exploration spending

ÅExploration spending for gold increased in 2017 for the first time since 2012, as gold miners seek to 

address declining reserves / sustain production



Declining Reserves in Global Gold Sector
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Major Gold Producersõ Years of Reserves Remaining, 2008 vs. 2017
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ÅThe senior gold producersô mineable reserves have dropped sharply over the last decade, driving the 

need for significant spending on exploration and mine development

2008 years remaining 2017 years remaining 2017 production


